
         www.speedtour.net  • Volume 7, Issue 2    STQ   •   43

We offer our clients time to devote to their 
passions. While we manage their finances, 
they have peace of mind knowing we are doing 
all we can to help them along the path they’ve 
chosen,” said Jon Cook, Founding Partner of 

Cook Wealth Management Group.
The official wealth management sponsor of SVRA, Cook 

Wealth Management Group is a financial advisory firm based 
in Raleigh, North Carolina. Led by father, Jon Cook, CPA, 
CFP®, and son, Brian Cook, CFP®, Cook Wealth specializes 

in tax planning, financial planning, and investment 
management. They take pride in providing tailored service 
based on each client’s unique needs and digging deeper into 
taxes than most competitors. 

In addition to services you expect from a typical financial 
advisor, Cook Wealth provides tax strategy—a key component 
of finance that he said many advisors miss. “No one likes 
paying taxes,” Jon said. “Researching tax law and often finding 
ways to save our clients money that way—that’s where we spend 
the time many other advisors won’t.” 

Brian Cook surveying the track at Sebring International Raceway, February 2020

Father and son financial advisors on where racing and 
financial planning intersect

Do What You Love.  
Love What You Do.

PROMOTION
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It All Started With Sports
Long before Jon Cook was crunching 

numbers, he was dribbling a basketball, 
or catching a football, or waiting at the 
YMCA’s doors for them to open. Raised 
in Norwich, New York, he was a skilled 
high school athlete, earning accolades 
in basketball, football, and baseball. 
He earned an athletic scholarship—the 
only way he could attend college. After 
graduating, he served as drill sergeant 
first class in the U.S. Army.

Jon started Cook Wealth in 1984, 
providing friends and family with tax 
help and investment advice. His great 
work—along with happy clients bringing 
in their friends and family—grew the 
business. Meanwhile, his son Brian was 
working in private equity and corporate 
finance. In 1998 he joined his dad at 
Cook Wealth. 

Brian had grown up watching his 
dad work hard, and after many years 
of helping him out at the office, Brian 
had decided to be a financial advisor 
himself. Before they shared an interest 
in finance though, Jon and Brian shared 
a love for sports.  

“Sports were a big part of my 
upbringing,” Brian said. “Jon and I 
would go to any sports event—any competition, any race. And 
he taught me to play so many sports—baseball, basketball, 
football, golf—anything active.”

Racing Roots
At thirteen years old, Brian noticed a new neighbor had 

moved in next door—with four exotic cars in their driveway. 
“The makes and models would rotate, but that neighbor always 
had the most beautiful cars parked right outside my window,” 
Brian said. “That’s the first time I remember appreciating the 
beauty of cars and really wanting to drive one.”

From there, the Cooks’ love for motorsports intensified. “As 
a kid, I had subscriptions to just about every car magazine: 
Car & Driver, Road & Track, Autoweek, Automobile, Dupont 
Registry. I would read them all from cover to cover,” Brian said.  
“Whenever we got a chance, Jon and I went to races: oval, road 
or dirt, rally or motocross. We loved them all. And I remember 
I couldn’t stay in one spot while watching a race. I wanted to 
see the track from all angles and pay attention to every detail.” 

Jon as quarterback in New York, 1965

Cook Wealth

Brian in the Lime Rock Park Paddock, 1985 

Jon (right) served in the Army from 1966-72



         www.speedtour.net  • Volume 7, Issue 2    STQ   •   45

After decades of esteeming race car drivers, studying cars, 
and getting numerous speeding tickets, Brian got in the 
driver’s seat himself. 

After finishing more than 200 races across the United States 
and Canada (primarily open wheel, and including many class 
wins and two outright wins), Brian can hardly put into words 
what driving a race car means to him. “Racing has taught me 
countless life lessons. It would be easier to 
just list my favorite tracks. Watkins Glen, 
VIR, and Laguna Seca—those are some of my 
most memorable experiences in the car.”

Fast forward to now—when offered the 
opportunity to sponsor SVRA, Brian was 
elated: “When your work and your passions 
merge, it’s a dream come true. We’re glad 
to be part of what SVRA is doing within a 
community that loves racing just like my 
dad and I do.”

Trusting Your Spotter
Brian draws many parallels between 

success in racing and success in financial 
planning. For example:

“As any racer knows, when you’re in the 
car, everything is coming at you from all 
directions. Some firmly in your control, and 
some out of your control,” he said. “During 
a race, how you react to these circumstances 

greatly impacts your performance. It’s about more than being 
fast; it’s a mental exercise that requires you to be smart and 
make measured, educated decisions.” 

“The same can be said for financial planning,” he 
continued. “The preparation, strategy, monitoring, even the 
ability to adapt quickly. It’s necessary in racing and also 
directly relatable to your finances.” 

Cook Wealth

Brian with childhood friend and business partner, Joey Costa, VP of Development & Technology at Cook Wealth, next to a 
Porsche 911 GT3 Cup Car at the 2020 Sebring SpeedTour

Jon (with his hand raised) and Brian (yellow hat) white water rafting
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Jon concurred: “And just like every track requires a different 
approach, every one of our clients do too. People work hard to 
be successful. They come to us to preserve what they’ve saved, 
or grow it, or do more with it. They trust us. We’re keeping 
watch on their progress, guiding them along, expecting the 
unexpected—kind of like a financial ‘spotter,’” Jon said with 
a gentle laugh. 

Building Lifetime Partnerships 
It seems that Jon and Brian have built a successful company 

primarily based on connecting with people and maintaining 
lasting relationships. Their tax and finance expertise, paired 
with real empathy for each client’s needs, has led to steady 
company growth and happy clients—some of whom have been 
with Cook Wealth since the start of the company.

Jon notes the value of integral relationships in his life. 
“Without coaches encouraging me to try and push myself, I 
think I’d still be in Norwich, NY, just working to get by,” Jon 
said. Actually, it was one particular coach that guided him 
through challenges in high school to become a scholarship 
college athlete. And it was that college education that 
propelled him to a career in accounting. And then it was his 
personal network of first clients that paved the way for him to 
build a successful CPA practice, which he sold in 1983 to begin 
his second career as a financial advisor.   

“The community you choose has a profound effect on 
your life,” Jon said. “Who influences you? Who pushes you to 

stick it out when you want to quit? That question is just as 
important to ask yourself as an adult as it was as a kid. That’s 
why our business focuses on making sure we’re a good fit for 
our clients, that they trust us, that we’re on the same page.” 

Enjoying the Ride 
Perhaps the most notable life lesson that has been passed 

along from Jon to Brian is the common mantra: “Do what you 
love; love what you do.” They both aim to not only work hard 
and be the best, but to enjoy the ride. 

This concept trickles down into the company’s approach to 
client service as well: “If we can guide clients toward funding 
their dream of starting a non-profit, or racing a vintage car, or 
realizing any other dream they might have—there’s meaning 
in that work.” Brian said. “By managing their wealth, we get to 
help people do—or keep doing—what they’ve always wanted to 
do… maybe they even accomplish what they never thought they 
could do. That’s why being part of the racing community is so 
exciting for us—racers do what they love, and it’s an absolute 
thrill to help them financially support their passion.”

For more information and to learn more about Cook Wealth, go to 
cookwealth.com/racing.   Q

Cook Wealth

Jon and Brian at the 2020 Sebring SpeedTour

The preparation, strategy, monitoring,  
even the ability to adapt quickly.  

It’s necessary in racing and also directly 
relatable to your finances.

Jon and Brian suited up in 2006


